How to Determine Pricing Procedure in
SAP SD

When creating a sales order in SAP SD, the system must automatically
determine a pricing procedure based on the sales area, customer, and
document type. If this configuration is incomplete, you will see the error
"No pricing procedure could be determined" and will be unable to proceed
with the order. This guide walks you through how to determine pricing
procedure in SAP SD — from identifying the error in a sales order, through
configuring customer and document pricing procedures in the
Implementation Guide, to verifying the result with the pricing analysis tool.

Prerequisites

e Access to the SAP GUI with authorization to create sales orders
(transaction VAO1) and display customer master records (transaction
XDO03).

e Access to the SAP Customizing Implementation Guide (transaction
SPRO) with authorization to maintain pricing configuration.

e A customer master record and sales area data already set up (this
guide uses Customer 491000, Sales Organization 1000, Distribution
Channel 10, Division 10).

e Condition records maintained for relevant condition types (for
example, via transaction VK11).
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Part 1: Identify the pricing procedure error in a sales
order

Step 1: Access the SAP Easy Access main menu

Launch the SAP GUI and wait for the SAP Easy Access screen to appear.
The main menu displays folders such as Office, Logistics, Accounting,
Human Resources, Information Systems, Tools, and WebClient Ul
Framework.
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Create Sales Order: Initial Screen

[[Create with Reference  AiSales  Adltem ovenview A Ordering party

Order Type (oA I3 Debit Memo Request

(Organizational Data

Sales Organization 1000|  Dom. Sales Org

Distribution Channel 10| [ Direct Sales

Division 10 Product Division 10

Sales office

Sales group
= 11 ]
—

SAP Easy Access main menu with navigation folders visible
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Step 2: Open the sales order transaction

In the command field at the top of the screen, enter transaction code VAO1
(used to create a sales order), then press Enter.

[E sdlesdocument Edit Goto  Environment  System  Hel
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Create Sales Order: Initial Screen

[[Create with Reference  A4Sales  Ailtem ovenview Ak Ordering party

Order Type (58] [ lebit Memo Request

Organizational Data

Sales Organization 1000|  Dom. Sales Org
Distribution Channel 10| L2 Direct Sales
Division 10 Product Division 10
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o

Command field being used to enter transaction code at the SAP Easy Access screen

Step 3: Select order type and enter organizational data
On the Create Sales Order: Initial Screen, set the Order Type to DR (Debit
Memo Request) and enter the following organizational data:

» Sales Organization: 1000 (Dom. Sales Org)
e Distribution Channel: 10 (Direct Sales)
e Division: 10 (Product Division 10)
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Leave Sales office and Sales group blank unless your scenario requires

them, and confirm that the data matches the required sales area. Press

Enter to continue.
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Create Sales Order: Initial Screen with Order Type DR and organizational data filled in
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Step 4: Enter the customer

On the Create Debit Memo Request: Overview screen, enter the Sold-To
Party customer number — for example, 491000 — in the Sold-To Party field.
Fill in any other required fields, such as Ship-To Party, PO Number, or PO

Date, as needed for your scenario.
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Create Debit Memo Request: Overview
1 &8 D Listof sales orders

Debit Memo Request | j Net value [N
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Billing block ~| Pricing date 20.02.2018
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Create Debit Memo Request: Overview screen with Sold-To Party field being filled
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Step 5: Confirm the pricing procedure error

After entering the customer number, press Enter. If the pricing
configuration is incomplete, the system displays the message "No pricing
procedure could be determined" at the bottom of the screen. This
indicates that pricing procedure determination has failed for the entered
sales area and document type combination.

[ sdlesdocument Edt Goto Extras  Enyionment System  Help
© Fl«Heae anoan AR em
Create Dewﬂgmokequast:amview
&) & @4 Ustof sales orders
Debit Memo Request | ] Net value
Sold-To Party R o
Ship-To Party § -
PO Number [ PO date )

_ Sales 'Ttem overview | Item detail | Ordering party | Procurement | Reason for rejection =

Billing date Serv.rendered
Billing block | Pricing date

All items.

ltem  Matesial Target quantity U.... Netvalue Doc.... Reason for rejection Description Customer Materlal i |
REE BEIR & RlsE)
@ Mo pricing procedure could be determined jSARg 1 Q

Create Debit Memo Request: Overview screen showing error message "No pricing
procedure could be determined"

Part 2: Configure pricing control in the Implementation
Guide

Step 6: Access the Implementation Guide and navigate to
Pricing

Open the SAP Customizing Implementation Guide (transaction SPRO) and
select SAP Reference IMG. In the hierarchical menu, expand the following
path:
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e Sales and Distribution > Basic Functions > Pricing

[ [mpiementation Guide Edit  Goto  Additional Information  Utililes  System  Help

o Sedeae Sk GlalL
Display IMG

% & 171 Bisting BC Sets G C Sets for Activity  GyrActivated BC Sats for Activity (1] Refease Notes
Structure

- [#%  SAP Customizing Implementation Guide
+ |62 & Activate Business Functions

SAP Netieaver

Enterprise Structure

Cross-Application Components

Financial Accounting (New)

Financial Supply Chain Management

oEr

Strategic Enterprise Management/Business Analytics
Contralling

Planning and Consolidation

Investment Management

Enterprise Controlling

Real Estate

Logistics - General

Environment, Health and Safety

Sales and Distribution

Materials Management

Logistics Execution

Quality Management

Plant Maintenance and Customer Service
Customer Service

Production

Nroduction Manning far Process Industrics
Project System

SAP Professional Services

Personnel Management

;
2
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;
&3
&
£
:
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e
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SAP E-Rearuiting

» (a3 Time Management

»[2 Payroll

* (g2 Training and Event Management

Change Log  Where Else Used

[SAng
jSAR

SAP IMG main structure with Sales and Distribution > Basic Functions > Pricing
highlighted

Step 7: Open Pricing Control

Under the Pricing node, select Pricing Control. This area contains the

major configuration options for pricing, including condition tables, condition

types, access sequences, and pricing procedures.

[E Implementation Guide  Edit  Goto  Additional Information  Utilities  System  Help
] “leld @@ < e TR ew
Display IMG

W 6 7] ExistingBCSets G C Sots for BC Sets for Activity (1] Release Notes
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. Investment Managemenit
Enterprise Controlling

Real Estate.

Logistics - General
Environment, Health and Safety
Sales and Distribution

v [&  MasterData

- |93 Basic Functions

+ |2 (& Define Processing Status
« |22 @ Maintain Pricing Report
+ |23 [ Maintain Condition Index
+ & @ Copy Control For Conditions
+le3  Condition Exclusion
+ 1oy Pridng Agresments
s Overviews
Pricing Data Extractor for Mabile Devices
Predefined Price Elements
Free Goads
Bonus Buy
Taxes
Account Assignment/Costing
Avallability Check and Transfer of Requirements
Delivery Scheduling and Transpertation Scheduling
Output Control
Material Determination
Dynamic Product Proposal

EPEEIEIEPTITIRAEA - - -

Change Log  Where Else Used
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—

SAP IMG with Pricing Control and related configuration options visible
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Step 8: Open Define And Assign Pricing Procedures

In the Pricing Control area, select Define And Assign Pricing Procedures.
This section lets you define new pricing procedures and assign them to the
relevant sales areas and document types.

[Z [mplementation Guide Edit Goto  Additional Information  Utilities  System  Help -
o e @@@ S R e

Display IMG

W 5 7 ExistingBCSets @00 Sets for Adidly Gy Activated BC Sets for Activity  [1]Release Notes | Change Log  Where Else Used

Investment Management
Enterprise Controlling x
Real Estate.

Logistics - General

Environment, Health and Safety

Sales and Distribution
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- 2 & Define Pricing By Ttent

M,

+ [ @ Maintain Pri
4

*

. Pricing Data Extractor for Mobile Devices

. Predefined Price Elements
» [&  Free Goods
» [33  BonusBuy
e[ Taxes =
» [ Account Assignment/Costing =
Pl S e =S S

SAP IMG with Define And Assign Pricing Procedures highlighted
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Step 9: Select the Maintain pricing procedures activity

A dialog box lists the available activities. Select Maintain pricing
procedures from the list, then click Choose to proceed. Related activities in
this dialog include defining customer and document pricing procedures,
assigning procedures to order types, and checking settings.

[E Implementation Guide Edit Goto  Additional Information  Utilities  System  Help -
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Define Pricing By Item Category™®
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. Pricing Data Extractor for Mobile Devices
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SAP Select Activity dialog with Maintain pricing procedures highlighted
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Step 10: Review the standard pricing procedure

On the Change View 'Procedures': Overview screen, confirm that a
standard pricing procedure is available for use. In this example, procedure
RVAAO1 is selected. Verify that it contains all the condition types required
for your pricing needs.

[& TableView Edit Goto Selection  Utilies System  Help ‘
) S« eee s onan R ew
Change View "Procedures”: Overview

% Newenties [N E2 O B & 2

Dialog Structure sk 7
- 5 Procedures b=
S Application

[ Display folder contents |

Procedure _ Descript. TSP Pricing Type i |
leﬂi _;Standani W -
RVARO2 Standard with Price Book pe
RVAAO3 Standard w. Fixed Down Payment

RVARAR Standard - Argentinia

RVRAACA Standard - Canada

RVAACH Standard

RVAAFR. Standard - France

RVARGC Standard

RVAAHU Standard - Hungary

RVARIT Standard - Italy

RVAAKE. Standard Kasachstan

RVAAMX Standard - Mexico

RVAAPL Standard - Poland

RVARRD Standard - Russian Federation

RVAAUR Standard Ukraine

RVAAUS Standard - USA fw/out Jur.Code

RVABO1 Standard - Gross prices {old)

RVABO2 Standard - s Prices

RVRBRA Brazil: Standard CBT -
RVAGO1 Standard =

Bl Position... Entry 37 of 98

= i 5
—

SAP "Change View 'Procedures': Overview" screen showing the list of pricing
procedures, with RVAAO1 (Standard) highlighted
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Part 3: Define and assign the customer pricing
procedure

Step 11: Open Define customer pricing procedure

In the SAP IMG Select Activity dialog, choose Define customer pricing
procedure. This section lets you view and manage the different customer
pricing procedures available in the system.

- Change View "Procedures": Overview w
[ ~«deaee & onan AR em
Change View "Procedures”: Overview
5 NewEnties (D29 [ B [2
Diclog 5"‘4‘:"" Usage ]
~ 5 Procedures -
S Application
Procedures
Procedure Descript. TSPP Pricing Type limi
RVARDL Standard =
RVAAOZ Standard with Price Book -
EVAAOZ Standard . Fixed Dovn Payment
RVABAR Standard - Argentinia
RVAA 3 Untitled - Notepsd i = x

RURA
File EOnt Format View Help

rveg Pricing Procedure Determination in SD sales order
RVAH
FVEl sales org-1000
:vm dist chnl- 1
svag division-18

rzd order type- DR
VA customer- 491000
svad

ruag

RVAH

suzg pricing procedure- RVAA®1|

RVAGET Standard O i
“r

El Position... Entry 37 of 98

SAP IMG "Select Activity" dialog with "Define customer pricing procedure" highlighted

Step 12: Review available customer pricing procedures
Examine the list of existing customer pricing procedures, which may
include:

¢ Standard
e Stand Incl Sales Tax
¢ Refund

¢ GTM Standard
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Different customers often require different pricing calculations, so
customer pricing procedures let you tailor pricing logic to specific

customers or customer groups. Decide which procedure is appropriate, or
create a new one if needed.

[Z TableView Edit Goto Seletion  Utlliies  System  Help
) l«deee s onap AR ew
Change View "Procedures”: Overview

S newenties (DD E B2

Dialog Structure \sage

- [ Procedures
S control data Appiatan

Procedures
Procedure
" pRvanoi
RVARO2
RVARO3
FVAMAR
RVARCA
RVARCH
RVARER
RVARGC
RVARHU
RVAAIT
RVABKZ
RVARMX
RVAREL
FVARRD
RVRAUR
RVAAUS
RvABO1
RVABO2
RVASRA
RVAGOL

5
-

Descript. TSPP Pricing Type

Lstandard

Standard with Price Book
Standard w. Fixed Down Payment
Standard - Argentinia
Standard - Canada
Standard
Standard - France
Standard
Standard - Hungary
Standard - Italy
Standard Kasachstan
Standard - Mexico
Standard - Poland
Standard - Russian Federation
Standard Ukraine
Standerd - USA /w/out Jur.Code
Standard - Gross prices {old)
Standard - Gross Prices
Brazl: Standard CBT
Standard
T

El Position... | Entry 37 of 98
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—
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SAP "Change View 'Customer Pricing Procedures': Overview" screen showing list of

Step 13: Open the customer master record

customer pricing procedures

Open the customer master record using transaction code XD03 (Display
Customer) and enter the following:

¢ Customer: 491000
e Sales Organization: 1000
e Distribution Channel: 10

e Division: 10
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Click Customer's sales areas... to proceed.

- Display View "Customer Pricing Procedures": Overview

(] S« eee s onap oA ew
Display View "Ci Pricing F dl “: Overview
SBER
CuPp Description RN e Bt Foomat Yiew. HR [ Customer Display: Tnitial Screen
1 Stendard - Pricing Procedure Determ = =
2 SandindSdesTox  ~ - Customer (i) 4sie00 Tllcustomer Company 01
3 Refund =
e s?les org-1000 S
dist chnl- 10
division-10 Sales area
order type- DR Sales Organization 1000  Dom. Sales Org
customer- FEFEES | Distribution Channel 10| Direct Sales
Division 10 Product Division 10
[ All sales areas... ] [ Customer's sales areas... ]
pricing procedure- RVAAB|
a7 x]
o
& Position... |

SAP "Customer Display: Initial Screen" with Customer 491000 and sales area data
entered

Step 14: Verify the assigned customer pricing procedure
In the customer master, confirm that the correct customer pricing

procedure is assigned. Update it if necessary so that it matches your
configuration (for example, set to "Standard"), then save your changes.

Step 15: Review the customer's sales area data

On the Display Customer: Sales Area Data screen, confirm the following
fields:

Customer: 491000 (Customer Company 01, Hamburg)
e Sales Org: 1000

¢ Distr. Channel: 10
e Division: 10
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Under Pricing/Statistics, note the Price group (01 - Bulk buyer) and
Cust.pric.proc. (1- Standard). This is the first value needed for determining
the customer pricing procedure.

Display Customer: Sales Area Data w
@ T« eaae TR e=

|“@ . Display Customer: Sales Area Data

{FjOther Customer “» General Data g 7 Unfitled - Notepad - o x

Customer 451000 .o B ot Mow' Hew'

Sales Org. 1000 Dom.sale Pricing Procedure Determination in SD sales order

Distr. Channel 10! Direct Sal

Division 10 Pt O sales org-1000

. = dist chnl- 1@

_5des Shipping | Biling Doauments | 155 < on-10
Sales order order type- DR
Sales district 000001 Nerthed Customer- 491000
Sales office
Sales group
Customer group
ABC dlass 1
Currency £0R Europed

fteh off rounding
Product attributes |

Pricing/Statistics

Price group 01] Bulk bul

Cust.pricproc, 1 Standa

Price List
Cust Stats.Grp.

pricing procedure- RVAA®L

customer porf

Agency business.

Display Customer: Sales Area Data with Cust.pric.proc. 1and Price group 01

Part 4: Define and assign the document pricing
procedure

Step 16: Review document pricing procedure activities
In the IMG Select Activity dialog, confirm that the following activities are
available:

e Maintain pricing procedures

e Define customer pricing procedure

e Define document pricing procedure

e Assign document pricing procedures to order types
e Assign document pricing procedures to billing types
e Define Pricing Procedure Determination

e Check Settings for Pricing Procedures
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Select the activity relevant to defining or assigning document pricing
procedures.

- Display IMG [FEEE

Display IMG
% 4 7 Bsting BCSets @pir

7 United - Notepad
file Eoit Format Yiew Help

Pricing Procedure Determination in SD sales order «

Per... Name of Activity
@ Maincain pricing procedures| SA1€S 0rg-1000
Define customer pricing prod dist chnl- 1@

L
o Define document pricing prod division-18
Assign document pricing pro Urder‘ type_ DR

customer- 491000 |

Assign document pricing prof
Define Pricing Procedure De
Check Settings for Pricing

pricing procedure- RVAAG1
lcustumer' pricing procedure for 491868- 1
EsTEaIEIE o)

Perform the activities in the specified order

SAP IMG 'Select Activity' dialog with pricing procedure activities listed
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Step 17: Confirm the document pricing procedure for the order

type

On the Change View 'Sales Document Types: Document Pricing

Procedures': Overview screen, review the list of sales document types and
their associated document pricing procedures. Locate the DR (Debit Memo
Request) entry and confirm that its document pricing procedure is setto A

- Standard.

Change View "Sales Document Types: Document Pricing Procedures”: Overv

@ Fl«Heae s anaf AR em

Change View "Sales Types: Pricing > Overv
SO ERE 7 Unfitied - Notepad

T ope | e Edit Famst Yiew telp B
" DR Debit Memo Request A Pricing Procedure Determination in SD sales order
'L2DM Expense:DebitMemoReq T

o x::“\":e"‘v:“- . |sales org-1000

lemo Req Value :

i pepscogngmdup A 4 01ST chnl- 1@

LAE Rel, Pack. Pickup BR A division-10

LK  SchedAgreement ExAg A order type- DR

20 _Rel Packading Isam % Jcustomer- 491600

LP  Scheduling Agreement A

LV DebMemoReq. fQrt W

Lz Sched. Agr. w/ Rel. A

LZM  SchedAgrt w/Dly Ord. A pricing procedure- RVAAG1

LES  SA:Sel-bill wiln. A

JEac ey Do Correc ® lcustomer pricing procedure for 491000- 1

MV Rental Contract i P

b epianehomt O, » |document pricing |

O
El Position... En|

Change View 'Sales Document Types: Document Pricing Procedures': Overview with DR

(Debit Memo Request) and procedure A Standard highlighted
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Part 5: Define the pricing procedure determination
entry

Step 18: Open Define Pricing Procedure Determination

In the IMG Select Activity dialog, confirm the list of available activities
(Maintain pricing procedures, Define customer pricing procedure, Define
document pricing procedure, Assign document pricing procedures to order
types, Assign document pricing procedures to billing types, Define Pricing
Procedure Determination, Check Settings for Pricing Procedures), and
select Define Pricing Procedure Determination to proceed.

[Z TableView Edit Gota Selection  Utiliies  System  Help w
> - o~
) S« eee s nnNan A ewm
Change View "Pricing Procedures: Determination in Sales Docs.”: Overvi
% Newebnties (DE2 9 B & [2
sorg. 1Dch\ Dv DoPr CuPP PriPr.  Pricing procedure CTyp Condition type i
ook O o 18c8CL -
0001 01 018 FLFVIS Pendulum List
0001 01 018 b3 PLPVIS Pendulum List
0001 01 o018 2 BLPVIS Pendulum List
0001 01 O01A i S RVAAO1 Standard PROO Price
RVABO1 Standard - Gross price PROT Price indl.Sales Tax
0001 01 01 a 3 CHBACK Pricing Reimbursement
0001 01 O1a 5 GT5001 GTM Sales Price
0001 01 01B & RVWIAL Plants Abroad
ool 01 o1c 1 RVCAOL Standard - Free with F
0001 01 o01C 2 RVCAOZ Standard - Free wjout
0001 01 01D 1 RVSBO1 Se"-bmmq with Invo PROO Price
0001 01 O01F RVARO3 Standard w. Fixed Down
0001 01 O1LF 1 RVARO3 Standard w. Fixed Down
0001 01 O1F 2 RVARO3 Standard w. Fixed Down
0001 01 01G 5 GTE00Z GTM Unplanned Addition
4 L g

el Position... Entry 1 of 42

e

SAP IMG 'Select Activity' dialog with 'Define Pricing Procedure Determination'
highlighted as the next step

Step 19: Review the pricing procedure determination overview
On the Change View 'Pricing Procedures: Determination in Sales Docs.":
Overview screen, review the existing entries. The table shows columns for
Sales Org. (SOrg.), Distribution Channel (DChl), Division (Dv), Document
Pricing Procedure (DoPr), Customer Pricing Procedure (CuPP), Pricing
Procedure (PrPr), and related condition types. Locate the relevant entry for
your configuration, or prepare to add a new one.

Step 20: Prepare the values for a new entry
If your combination does not already exist, click New Entries to add a new
row. Have the following values ready:
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e Sales org: 1000

e Distribution channel: 10

e Division: 10

e Document pricing procedure: A
e Customer pricing procedure: 1
e Pricing procedure: RVAAO1

- New Entries: Overview of Added Entries

2 fl«deqae e onoan N em
New Entries: Overview of Added Entries
PREBR 3 Unitied - Notepas

S0rg.. DChi DV, DoPr g £t _Format View Heip

Pricing Procedure Determination in SD sales order

sales org-1000
dist chnl- 10
division-10
order type- DR
customer- 491000

pricing procedure- RVAA®L

sales org-1000

dist chnl- 10

division-10

customer pricing procedure for 491060- 1
~| document pricing procedure for DR- A

Notepad with all required values for pricing procedure determination entry

Step 21: Enter the new pricing procedure determination

On the New Entries: Overview of Added Entries screen, input the following

values and confirm they match your documentation:

« SOrg.: 1000

e DChI: 10
e« Dv:10

e DoPr: A
e CuPP:1
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Then set the Pricing procedure field to RVAAO1.

bution: Pricing Procedure in Pricing (1) 96 Entries fou.. 3 -

(v B RIEEEs) P L X
Usage: A

5 %&wlfdlm:\l

L Proc. ~ Description

BURBTI Indirect Sales
CHBACK Pricing Reimbursement o &
CHBKAB Reimbursement Request
CHCIXD. Contract Handling Seitlement D
CHCIXK - Contract Handling Settfement C
EVPOGO. End User Price

Condition 1]

‘GTEQ01 GTM Planned Additional Costs
GTEQ02 GTM Unplanned Additional Costs.
'GTED03 GTM Service Charge Settlement
GTS001 GTM Sales Price

ICAADL Intercompany Billing

JDEPOT IN:Depot sale with formula
JEXPOR  IN:Export sales with formula
JFACT  IN:Factory sale with formula
JINDEP  IN:Depat sale

JINEXP  IN:Exports

JINFAC  IN:Factory sale

JINSTO IN:stock transfer

JSTKTR  IN:Stock transfer with formula
K00700  Condition Supplements for K007
KADODD  Condition Supplements for KAOD
PABRO1 Header Price Agreement
PABRO2 Item Price Agreement

PLPVIS  Pendulum List

POS000 POS Interface

POS100 POS Interface ind. BY

POSUS] POS-Interface Jurisdiction
PRO000  Condition Supplements for PROO
PREF00  Pricing Procedure - Preference
PREPO1 Repairs

DSERT Service. =
98 Entries found [SAR m

SAP entry screen with notepad showing values for new pricing procedure determination

Step 22: Select the pricing procedure from the list

If prompted, open the list of available pricing procedures, locate RVAAO1
(Standard), and select it. Confirm that the selection matches your
documentation.

A Reidions |
=

Usage:
Application: V

7 Unitled - Notepad = a X
| AEBO0D File Edi

— 7 Aegoot o
BVRBTI Indirect Sales
CHBACK Pricing Reimbursement 1
CHBKAB Reimbursement Request sales org-1000
(CHCIXD Contract Handling Settlemen .

(CHCDXK Contract Handiing Settemen I35t chnl- 18
EVPO00 End User Price division-10

order type- DR

GTEQ01 GTM Planned Additional Cog CUSTOmer- 491000
'GTEQ02 GTM Unplanned Additional

GTEQ02 GTM Service Charge Settiem
GTS001 GTM Sales Price

ICAADI Intercompany Billing pricing procedure- RVAAB1
JDEPOT  IN:Depot sale with formula

JEPOR IN:Export sales with formul

JFACT  IN:Factory sale with formula

mat_View Help

Pr'icinngr'ocedure Determination in SD sales order

JINDEP  IN:Depat sale sales org-1000
JINEXP  IN:Exports :

JINFAC IN:Factory sale d%sF thl‘ 1e
JINSTO  IN:stock transfer division-10

JSTKIR IN:Stock transfer with formy ¢y stomer pricing procedure for 491080- 1
K00700  Condition Supplements for K iy
KAGDOO Condition Supplements for§ dOCUMeNt pricing procedure for DR- A
PABRO1 Header Price Agreement
PABRO2 Item Price Agreement
PLPVIS  Pendulum List
POS000 POS Interface
POS100 POS Interface ind. BV
POSUS] POS-Interface Jurisdiction
PRO000  Condition Supplements for PROO
PREF00 Pricing Procedure - Preference
PREPO1 Repalrs

Seni

st fomd o=

SAP pricing procedure selection dialog with list of available procedures
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Step 23: Save the entry with a customizing request

After entering all required values, save your entry. If prompted, enter a

customizing request — for example, Request: ZQHK900014, Short

Description: ZQH Customizing for Testing — then confirm the request to
proceed.

o~

iR ewm

A Usage: A
| Application: v

= thc. * Description |
| AEBODD

AEBOOT

BVRBTI Indirect Sales

'CHBACK Pricing Reimbursement

CHBKAB Reimbursement Request
CHCIXD Contract Handling Settlemen|
/CHCIXK  Contract Handling Settlemen
EVPO00  End User Price
FTDCRU

FTFCRU

/GTEQ01 GTM Planned Additional Cog
GTE0D2 GTM Unplanned Additional
'GTEDO3 GTM Service Charge Settlemi
GTS001 GTM Sales Price

ICAAD1 Intercompany Billing

| |JDEPOT IN:Depot sale with formula

JEXPOR  IN:Export sales with formul;

JFACT  IN:Factory sale with formula
JINDEP  IN:Depot sale

JINEXP  IN:Exports

JINFAC  IN:Factory sale

JINSTO  TN:stock transfer

JSTKTR IN:Stock transfer with form:

K00700  Condition Supplements for

PABRO1 Header Price Agreement
PABROZ Item Price Agreement
PLPVIS  Pendulum List

| =
et B IS VL (1]

4 Untited - Notepad
fle Edit Format Yiew telp
Pricing Procedure Determination in SD sales order

sales nr'ig-laee
dist chnl- 1@
division-10
order type- DR
customer- 491606

pricing procedure- RVAAG1

|
sales org-1e00

dist chnl- 1@

division-10

customer pricing procedure for 491e80- 1

KADDDO Condition Supplements for§ dOCUmMent pricing procedure for DR- A

POSO00 POS Interface

POS100 POS Interface ind. BV

POSUS] POS-Interface Jurisdiction
PRO0GO Condition Supplements for PROD
PREFOD  Priding Procedure - Preference
PREPO1 Repairs

peERnt i
98 Entries found

Step 24: Verify that the data was saved
Check for a confirmation message, such as "Data was saved," at the
bottom of the screen, and confirm that your new entry appears in the

Prompt for customizing request with request number and description

overview table. Once this entry is in place, the correct pricing procedure
(RVAAOT1) will be automatically determined for this sales area, order type,

and customer combination.

Part 6: Verify the pricing procedure in a new sales

order

Step 25: Enter the debit memo request header data
On the Create Debit Memo Request: Overview screen, enter:
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Sold-To Party: 491000
Ship-To Party: 491000

PO Number: po-01
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» Billing date: 20.02.2018
e Pricing date: 20.02.2018

Select the customer from the dropdown if needed.

- Create Debit Memo Request: Item Data

@ f«Hdeae TRnew
Create Debit Memo Request: Item Data

HO PN @ @ BEE B

Sales Document Item 10 Ttem category LZN | Request
Materlal CB_FUIITSU_UB13 Fufitsu Ultrabaok 13

Sales A | SalesB | Shipping | Billing Document

Quantity [ “1ec | et
Tax

Pricing Elements

N.. CnTy Name Amount Gy per |U... Condition value Curr. Status | NumcC... OUn CConDe Un  Condition value cdour St [0
| B 2R00 Price 599,00 EUR 1pC 593, 00 1pc 1pC 0,00 W -

8 0PR0 Price (CRM) EUR 1pC 1pC 1PC it
| 0RT Price-Packages (CRM) EUR 1pC 1pc 1PC

|48 0ESV Service Fee (CRM) 0,00 EUR 1pc 1pc 1pC B
| @ EN10 Sales Price 0,00 EUR o 0

8 210 Sales Price 0,00 EUR 0 0

| Gross Value 599,00 BUR 1PC 1pC 1pC 0O

| B %032 Price Group/Material 4,00-E0R 1pc 1ipc 1pC B

B X005 Customer/Material 10, 00-EUR 1pC 1pC 1PC

‘mxom Customer Discount 1,000-% o 0 O

| B X004 Materlal 5,00-EUR 1pc 1pC 1PC
| B 0K32 Price Group/Mat CRM sUR 1pC . m 1pC 1PC

| Discount Amount 24, 05-B0R 1pc 24, 05-TUR 1pc n

Rebate Basis 574,15 EIR 1pC 574,15 EUR 1pC
| Net Value for [tem 574,15 EUR 1pc 574,15 EUR 1pC -
[Boso P:fte:lhﬂ! : & SAP Logon 740 & Display View “Pricing Procedur.. @ Create Debit Memo Requ.. X “r h

QEER o

SAP "Create Debit Memo Request: Overview" screen with Sold-To Party dropdown

open, showing customer 491000 selected.
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Step 26: Enter the material and quantity

In the "All items" section, select the material CB_FUJITSU_UB13 from the
dropdown and enter the target quantity as 1PC. Confirm that the net value

is calculated automatically.

[Z Sales document Edit Goto Extras  Enylronment  System  Help

o fl«Hdeae onan o em
Create Debit Memo Request: Overview

& &) 8 A Ustof sales orders

Debit Memo Request Net value 0,00 [EoR_|
Sold-To Party (121000 Customer Company 01 / Nordseestrasse { 0-20000 Hamburg (]}
Ship-To Party 491000 Customer Company 01 / Nordseestrasse / D-20000 Hambucg
PO Number Bo-01 PO date =

Sales, . Item overview | Ttem detall | Ordering party | Procurement | Reason for rejection

Billing date 20.02.2018 Serv.rendered
Billing block -| Pricing date 20.02.2018
All items.
Item  Material Target quanity UL.. Net value Doc... Reason for rejection Desaription Customer Material
— - -

a

Uy

fsand
jsag

« B

SAP "Create Debit Memo Request: Overview" screen with material CB_FUJITSU_UB13

selected and target quantity field active.

Step 27: Review the item details and pricing
Verify that the item details are populated correctly:

e Material: CB_FUJITSU_UB13

e Target quantity: 1PC

¢ Netvalue: 574,15 EUR

e Description: Fujitsu Ultrabook 13
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Confirm that all relevant fields are filled and that the pricing matches the
condition records maintained in VK11.

© sdesdoumet ER Goio EBms Eonmet Ssem e [==
(] “l«H eae anan g em
Create Debit Memo Request: Overview
41 &) & ) 4P st of sales orders
Debit Memo Request Net value 5741 =]
Sold-To Part 451000 Customer Company 01 / Nordseestrasse / D-20000 Hamburg Bl
‘Ship-To Party 451000 Customer Company 01 / Nordseestrasse / D-20000 Hamburg E
PO Number no-01 PO date 2
. seles, e GVVIeW | 1tem detail | Ordering party | Procurement | Reason for rejection
Billing date 20.02.2018 Serv.rendered
Billing blodk ~| Pricing date
All items.
 Item  Material _ Target quantity U... |Net value Doc.... Reason for rejection Description Customer Material
1n:ca;unmu7umai A 1pC 74,15 EUR ~ Fujitsu Ultrabook 13 -
BEE ERE EEL @R
od

SAP "Create Debit Memo Request: Overview" screen showing item details for
CB_FUJITSU_UB13, including net value and description.

Part 7: Analyze the pricing procedure determination

Step 28: Open the pricing analysis

On the Create Debit Memo Request: Item Data screen, go to the
Conditions tab and review the pricing elements for item CB_FUJITSU_UB13
(Fujitsu Ultrabook 13):

 PROO (Gross Value): 599,00 EUR

o K032 (Price Group/Material): -4,00 EUR
* KO0O05 (Customer/Material): -10,00 EUR
e K007 (Customer Discount): -5,85 EUR

e KO004 (Material): 0,00 EUR

¢ Net Value for Item: 574,15 EUR

e MWST (Output Tax): 0,00 EUR

e SKTO (Cash Discount): 0,00 EUR

* VRPRS (Internal price): 1.200,00 EUR

e Profit Margin: 625,85 EUR
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Confirm that the net value and discounts are calculated as expected, then
click the Analysis button at the bottom of the screen to open the pricing

analysis for this item.

[ Condition analysls Edit Goto  System  Help ="
o l«deae anem
Analysis Pricing
Pt o e
- |Overview
Condition type  Message Description
= 001 Manual condition
PROO 208 Condition record has been found
PBO0 001 Manual condition
VAOO 102 Acress not made (initialized field)
Gross Value 200 Subtotal
KADD 009 Condition record Is missing
K032 208 Condition record has been found
K005 208 Condition record has been found
K007 208 Condition record has been found
K004 208 Condition record has been found
K020 009 Condition record Is missing
X029 102 Acess not made (initialized field)
K030 102 Access not made (initialized field)
K031 102 Access not made (initialized field)
RADL 001 Manual condition
RAOD 001 Manual condition
RCOO 001 Manual condition
al RB00 001 Manual conditi
Variant Price
Distount Amount There shown on the left hand side: Procedure
TuNEP Price (pricin; e n type (output type, strategy type), condition
- Capnoo Price (net) access and condition record.
-y PR pas The upper right-hand side of the sereen shows detailed information on the level of the overview tree that you have
R100 100% discount i 3
@ Rebate Basis = J
-8 Net Value for Ttem - + At condition type level you re the number of accesses and w
= (11 o]
=

SAP "Create Debit Memo Request: Item Data" screen, Conditions tab, showing detailed
pricing elements, amounts, and the cursor pointing to the "Analysis" button.

Step 29: Interpret the pricing procedure determination results

In the Analysis Pricing window, the pricing procedure tree on the left

shows procedure RVAAO1 (Standard) selected, listing all condition types
(PROO, K032, KOO5, KOO7, KO04, and others) under this procedure. The

right pane ("Overview") shows the status for each condition type, for

example:

e EKO1: Manual condition

¢ PROO: Condition record has been found
e PBO0O: Manual condition

¢ VAOO: Access not made (initialized field)
e KAOO: Subtotal

¢ KO032: Condition record has been found
+ KO0O05: Condition record has been found
« KO0O07: Condition record has been found
e KO004: Condition record is missing

e K029: Access not made (initialized field)

Use the following interpretation to review each status:
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e "Condition record has been found" means the system found a valid
condition record for that type.

e "Condition record is missing" or "Access not made" means no valid
record was found, or the field was not initialized.

e "Manual condition" means the value was entered manually.

Review the Overview section to confirm the pricing setup or to troubleshoot
any discrepancies.

Step 30: Close the pricing analysis

Once you have reviewed the analysis and confirmed the correct
determination of pricing elements, close the Analysis Pricing window. The
session ends with a confirmation or closing message.

=4 Condition analysls Edit Goto  System Help -
Q] Tl eee aRe=

Analysis Pricing

B TG T TIEl e

e N e > |overview

Condition type  Message  Description

EXOL 001 Manual condition

PROO 208 Condition record has been found
PBOO 001 Manual condition

VAOD 102 Actess not made (initialized field)

Gross Value 200 Subtotal

KADD 009 Condition record is missing
K032 208 Condition record has been found
K005 208 Condition record has been found
K007 208 Condition record has been found
K004 208 Condition record has been found
Condition record is missing

ing gry
t.Pr.6m

Price Grp/Mat.Pr.Grp K020 000

K029 102 Actess not made (initialized field)
K030 102 Access not made (initialized field)
K031 102 Access not made (initialized field)
RAOL 001 Manual condition
RAGD 001 Manual condition
RCOO 001 Manual condition
RBOO 001 Manual condition

9% Disc.from Gross

~

The upper right-hand side of the sereen shows detailed information on the level of the overview tree that you have

marked:

: = e . v
B8 Net Value for Item - + At condition type level you receive information on the number of accesses and why aceesses have not been

= v o
oo

SAP "Analysis Pricing" window, unchanged, showing the end of the analysis session.

Summary

You have learned how to determine pricing procedure in SAP SD by
identifying a missing pricing procedure error, navigating the Implementation
Guide path Sales and Distribution > Basic Functions > Pricing > Pricing
Control > Define And Assign Pricing Procedures, and configuring the
customer pricing procedure, document pricing procedure, and pricing
procedure determination entry (Sales org 1000, Distribution channel 10,
Division 10, Document pricing procedure A, Customer pricing procedure 1,

Pricing procedure RVAAO1). You then verified the configuration by creating
Generated with docsie.io
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a debit memo request and using the pricing analysis tool to confirm that
each condition type was correctly determined.

What's next

With the pricing procedure determination configured and verified, you can
create further sales documents for this sales area, customer, and order
type combination, confident that the system will automatically apply the
correct pricing procedure. If you encounter missing condition records (such
as the K004 status shown in the analysis), review and maintain the relevant
condition records using transaction VK11.

Generated with docsie.io
26/ 26



	How to Determine Pricing Procedure in SAP SD
	Prerequisites
	Part 1: Identify the pricing procedure error in a sales order
	Step 1: Access the SAP Easy Access main menu
	Step 2: Open the sales order transaction
	Step 3: Select order type and enter organizational data
	Step 4: Enter the customer
	Step 5: Confirm the pricing procedure error

	Part 2: Configure pricing control in the Implementation Guide
	Step 6: Access the Implementation Guide and navigate to Pricing
	Step 7: Open Pricing Control
	Step 8: Open Define And Assign Pricing Procedures
	Step 9: Select the Maintain pricing procedures activity
	Step 10: Review the standard pricing procedure

	Part 3: Define and assign the customer pricing procedure
	Step 11: Open Define customer pricing procedure
	Step 12: Review available customer pricing procedures
	Step 13: Open the customer master record
	Step 14: Verify the assigned customer pricing procedure
	Step 15: Review the customer's sales area data

	Part 4: Define and assign the document pricing procedure
	Step 16: Review document pricing procedure activities
	Step 17: Confirm the document pricing procedure for the order type

	Part 5: Define the pricing procedure determination entry
	Step 18: Open Define Pricing Procedure Determination
	Step 19: Review the pricing procedure determination overview
	Step 20: Prepare the values for a new entry
	Step 21: Enter the new pricing procedure determination
	Step 22: Select the pricing procedure from the list
	Step 23: Save the entry with a customizing request
	Step 24: Verify that the data was saved

	Part 6: Verify the pricing procedure in a new sales order
	Step 25: Enter the debit memo request header data
	Step 26: Enter the material and quantity
	Step 27: Review the item details and pricing

	Part 7: Analyze the pricing procedure determination
	Step 28: Open the pricing analysis
	Step 29: Interpret the pricing procedure determination results
	Step 30: Close the pricing analysis

	Summary
	What's next

